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As a broker, manager, or principal, your success depends on making 

informed decisions and fostering strong relationships. What if you could 

gain deeper insights from your data, anticipate client needs, and craft 

winning strategies more efficiently? AI is your secret weapon for cutting 

through the noise and closing deals faster, no matter what tools you use.

Rethink smart: 10 prompts to 
close deals faster

A C C E L E R A T E  Y O U R  S T R A T E G Y.  D R I V E  M O R E  D E A L S .

“Given current economic indicators, identify 3 underserved commercial real 

estate niches within the [industrial / office / retail / multifamily] sectors that 

present strong growth opportunities in dynamic urban markets over the  

next 12-18 months. Provide supporting rationale and key characteristics of 

each niche.”
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P E R S O N A L I Z E D  C L I E N T  C O M M U N I C A T I O N

“Draft a highly personalized email to a long-term client who operates a 

[specific type of business, e.g., consumer goods distribution]. Congratulate 

them on a recent public success (e.g., product launch) and suggest how 

broader market trends might create new opportunities or challenges for their 

business in terms of real estate.”
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C O M P L E X  N E G O T I A T I O N  T A C T I C S

“For a deal involving a [Property Type, e.g., mixed-use development] with  

a [Specific Challenge, e.g., significant regulatory hurdles], brainstorm  

3 alternative negotiation tactics or creative deal structures that could satisfy 

multiple stakeholders and address the challenge, considering current  

market conditions.”
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C O M P E T I T I V E  L A N D S C A P E  S U M M A R Y

“Summarize the key strengths and weaknesses of a leading competitor 

brokerage firm in a major metropolitan area, based on publicly available 

information. Suggest 3 ways a brokerage firm could differentiate its value 

proposition when pitching for new business against them.”
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I N D U S T R Y  T R E N D  F O R E S I G H T

“How might the anticipated growth of [specific industry, e.g., renewable 

energy] impact demand for [specific property type, e.g., large-scale land 

parcels / specialized manufacturing facilities] in emerging markets over  

the next 3-5 years? Provide a concise summary of potential long-term real 

estate implications.”
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“Outline a 6-month professional development plan for a commercial real 

estate professional aiming to specialize in [specific area, e.g., distressed 

asset valuation / cross-border investment]. Include suggested learning 

resources, networking activities, and practical exercises.”

P R O F E S S I O N A L  D E V E L O P M E N T  R O A D M A P06

O B J E C T I O N  H A N D L I N G  S C R I P T S

“Generate 5 common objections a seller of an older commercial property in a 

redeveloping urban core might raise regarding valuation or timing, and draft 

a concise, persuasive, and data-backed response for each.”
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S T R A T E G I C  N E T W O R K I N G  P R E PA R A T I O N

“I’m attending a regional economic development conference next week. 

Provide 5 engaging conversation starters related to broad economic trends 

or real estate innovation that will help me identify potential new clients or 

referral sources within that professional setting.”
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P R E - E N G A G E M E N T  R E S E A R C H  S Y N T H E S I S

“Before a key meeting with a potential client who operates in the [specific 

industry, e.g., fintech], summarize any recent disruptions, regulatory 

changes, or technological advancements that could significantly influence 

their commercial real estate needs or strategy.”
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M A R K E T  C Y C L E  P O S I T I O N I N G  A D V I C E

“Given a generalized stage of the commercial real estate cycle (e.g., 

expansion / contraction), what are 3 key strategies for brokers to adjust 

their approach for both buyers and sellers in the [office / industrial / retail / 

multifamily] sector to maximize opportunities?”
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Unlock the full potential of your Rethink data. 

Schedule a personalized demo to see how 

Rethink CRM can help accelerate your deals.

B O O K  A  D E M O  T O D A Y
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https://www.buildout.com/book-a-demo?utm_source=bo-content&utm_medium=content&utm_campaign=2025Q2-AI_prompt_pack-content&utm_content=prompt-pack-demo-request

